
With no systems in place and a self-
described "ad-hock" marketing strategy, the
name of the game in this scenario was
structure. By implementing a structured
plan for educational and helpful content
JSX was able to help increase customer
engagement. This was especially true with
organizations who were existing customers.
Providing regular, quality content helped
the engineers who used the company's
products find the answers to the questions
they were looking for more quickly, saving
time and money for the customer while also
successfully positioning the company as
the market leader in their industry.
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S E R V I C E S  P R O V I D E D

Working in the Aerospace and
Defense industry was an exciting
challenge. The company provides
niche products in a very specific B2B
market. With engineers and Program
Managers being their main
customers, the company needed to
focus heavily on educating their
customers. By leveraging account
based strategies, social media, and
content creation, we were able to
help them achieve 100% growth in
revenue over 2 years.
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100%
Increase in revenue
over a 2 year period
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